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tHE schwarze MI6000

(The M stands for "Man, What a Monster of a Sweeper!” )

The Schwarze M6000 is eaming it's heavy duty reputation across the globe.
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SCHWARZE

INDUSTRIES

The M&000 features a number of Schwarze-only | pOWER
innovations designed to increase productivity ::W&:F’E R
and reduce downtime. Just another reason why M&000
Schwarze is sweeping the Earth.

Call Today 1-800-879-7933. wwwi.schwarze.com
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SPOTLIGHT

etermined—that’s what Marigale (“Gale”) Maly is. She

is determined to be the best at what she does as CEO of

Tucson’s Maly & Associates, her full-service property
management, facilities maintenance, and construction company
for commercial and residential properties. And she is just as
determined to meet her own and her customers’ goals with
ingenuity, integrity, and flair.

Gale Maly came to Tucson from Chicago in May of 1982, having
fallen in love with the town and its beautiful mountains and
weather while vacationing there four years earlier. With her two
daughters, four and seven, in tow, she had decided she would
buy a business and make a fresh start in this golden region of
remarkable vistas and sunshine for days on end.

“The only business for sale was a mechanic’s shop, and that didn’t
fit where I wanted to go,” she recalls.

Then, one day, inspiration struck. She and her girls were eating
dinner at a shopping center when she noticed a big truck speeding
across the parking lot, kicking dust into the air. When told that
the driver was conducting his nightly sweeping of the lot, she was
perplexed. The machine was so old, the dirt came in the bottom
and blew out the top.
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“When I do a job, I want it to be perfect. So I decided to go back to
the shopping center and see who this guy {was}.” She followed him
from job to job that night, watching as he raced through each parking
lot, redistributing the dirt but making no discernable improvement.

“This is not what I have in mind,” Maly told herself then, “but

I can do this and do it so much better.” So she contacted the
property manager and asked him to meet her over breakfast—at
the shopping center. After inviting him to step outside to examine
the lot, she took advantage of his embarrassment to pitch him on
a deal. She would sweep his lot for the rock-bottom price his
current sweeper contractor was charging, only she would do it so
well that half as often would be sufficient. He ended up giving
her thirteen properties.

But there she was, signing contracts, and she had no sweeper. She
contacted the only company she knew at the time who would work
with her, Tymco Sweeper in Texas, and got them to drive her
single Tymco to Tucson within the week. And she was in business.

Branching Out

Opver the past twenty-eight years, she has gradually developed the
company—and herself—far beyond parking lot sweeping into a
power in the commercial property management arena.

AUGUST 2010









